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Reverse Raffle/Soup-R Bowl 

March 23rd was the Reverse 

Raffle and Soup-R Bowl.  

What a great night it was! So 

nice to see all the faces and 

smiles again, we had a tre-

mendous turn out! 

This year proved to be a popu-

lar year for our Soup-R chefs, 

we had 12 excellent chefs: 1st 

Place Winners-Barb Flaczyn-

ski, Janice Watson, and Ange-

la Grimmer of Firelands Feder-

al Credit Union with Chicken 

Gnocchi Soup, 2nd Place Win-

ners—Fran Andersons, Donna 

Good and Bobbie Miller of 

Century 21 Bolte of Tiffin with 

Italian Wedding Soup,  3rd 

Place Winners—Christina 

Gardner and Jennifer Torres of 

Civista Bank with Smoked 

Brisket Chili, Tom Dunlap & 

Scott McDonald of Inspection 

Tech with Crawlspace Chili, 

Carla Tessari of Russell Real 

Estate in Sandusky with Beef 

Vegetable, Barb Wildermuth of 

Russell Real Estate in 

Fremont with Kneoffle Soup,  

Carrie Jo Wahl of Ally Title with 

a Chicken/Kale Soup, Alishia 

Poorman of Polter Real Estate 

with Chili, Flora Watson of Erie 

Inspection with Tortellini soup, 

Vanessa Whitt of Howard Han-

na– PC with Zuppa Toscana, 

Beth Dzurilla of Mutual Title 

Agency with a Vegetable soup 

and Megan Huber of Russell 

Real Estate-Sandusky with a 

Thai Green Curry Chicken 

Soup. All of these soups were 

amazing and all of our Soup-R 

Chefs are winners!  

Thank you Mary and Dean 

Howard for the delicious 

pulled pork slider sandwiches 

to go along with the soups, 

and let’s not forget the de-

Inside this Issue: 

serts. No one ever comes to 

the Soup-R Bowl and leaves 

hungry!  

A big shout out to our bar-

tenders, Darlene Ysaguirre 

and Mary Giles.  

For the Raffle side of the 

night; it was a huge success! 

Mary Boldman and Jamie 

Ritchie had a fun card game, 

Margaret Lenthe had several 

raffle items of Bottled Bever-

ages and a lovely Basket and 

of course the Side Board tick-

ets and Orphan Ticket Raffle.  

Our Orphan Ticket raffle win-

ner also was the Big Winner 

of the Night! Bethany Ickes of 

First Federal Savings of Lorain 

took home the $2500 Grand 

Prize for the main raffle. Tonia 

Harris and Wendy Lippert  

split the top 2 prizes of the 

Side Board raffle and each 

took home $300.  

The Firelands Association of 

REALTORS Charitable Founda-

tion is amazed at the partici-

pation and success of this 

event which raised just over 

$13,000 this year to help our 

5 counties in charitable 

needs. Thank you everyone 

who participates and donates 

their time for this amazing 

event!  

We also want to say a Special 

thanks to our many Sponsors 

and Union Home Mortgage for 

being our Major Sponsor this 

year. With out all of you this 

could not have been possible! 
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Our Affiliate Committee held the 

first ever Purse Bingo on April 20th.  

They had no idea how well it would 

or would not do, but soon found out, 

it was going to be a great success!  

We had 12 purses donated very 

quickly and the Buzz began!  

The Affiliates decided that all of the 

proceeds will be donated to Wom-

en’s Shelters in the 5 counties we 

serve. The shelters that will benefit 

are: Miriam House—Huron Co., Sis-

ters in Shelter—Seneca Co., Ruth 

Ann’s House–Ottawa Co., Liberty 

Center–Sandusky Co., and Safe 

Harbor—Erie County.  

The night began with a great taco 

bar served by the men of Erie In-

spection and we had special guests 

Erie County Treasurer, Caleb Sti-

dham and Representative DJ 

Swearingen as our guest beverage 

servers.  

We also had special guest Senator 

Theresa Gavarone spoke of a heart 

breaking personal story to support 

how important these shelters are 

for women and their children to 

leave and heal from abusive rela-

tionships.  

The Bingo game had 10 secret de-

signer purses to be played for and 

there were 2 extra special side raf-

fle purses. Thank you to the follow-

ing purse donors: 

Tomi Johnson, Howard Hanna 

Civista Bank 

Erica Ward, Motto Mortgage 

Rex Grasz, Union Home Mortgage 

Erie Inspection 

Mary Boldman, First American Title 

Dawn McNulty, First American 

Home Warranty 
 

Barb Flaczynski, Firelands Federal 

Credit Union 
 

Carrie Jo Wahl, Ally Title 

Christine Dern, Old Republic Home 

Protection 

Amy Mowrer 

Firelands Association of REALTORS  

The Purses were amazing and so 

beautiful!  

 

We would also like to thank Chris-

tine Dern for her dedication she has 

given to our Affiliate Committee and 

bringing new and exciting opportuni-

ties for our members and affiliates 

to get together.  

 

This event raised just over $8700 

allowing the Affiliates and the Chari-

table Foundation to give each Shel-

ter just over $1700 each!   

 

Again, Thank you all for helping your 

communities to be a better place to 

live.  
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May 
11 “Shred It” Day 

12 Erie County Auditor: Learn the NEW website & Features,  

10:00am –11:00am , Board Office  

19 Board of Directors Meeting, Board Office, 10am 

25 New Member Orientation, Board Office, 10am-4pm 

26 Fair Housing Foundations CE, Board Office, 12pm-3:15pm 

30 Board Office Closed, Memorial Day 

Up Coming Events 

April 
6 Home Buying 101, Public Event, Board Office 6-8pm 

11 Affiliates Meeting 10am, Board Office or Zoom 

15 Board Office Closed, Good Friday 

20 Purse Bingo, Board Office, 5pm 

21 Board of Director’s Meeting,  Victor’s Event , Fremont, 10:45am 

21 General Membership Meeting, Victor’s Event Center, Fremont, OH   

Lunch 11:45 am / Meeting Starts @ 12:15 pm  

28  Erie County Auditor : Learn the NEW website & features,  

9:30am-10:30 am, Board Office 

28 CE at the Board Office 11am—1pm, see flyer   

 All Events are subject to change until further notice 

June 1st 

REALTOR of the 

Year  Application 

Deadline  to  

Ohio REALTORS 

 

July 12th & 13th 

CE at Put-in-Bay 
 

July 19th 

Bob Strayer     

Memorial Golf 

Outing 
 

August 17th 

RPAC Cruise 
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Erie County Auditor: New Website 
Erie County Auditor, Rick Jeffrey will be at the 

Board Office on Thursday, April 28th from 

9:30am—10:30am to show our  

Members all of the New features of the Erie 

County Auditors website.  

 

Please RSVP on the Connect Dashboard or Call 

the Board office (419) 625-5787 
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Continuing Education Committee 

A great big shout out to the 2022 Continuing Education Committee for all of their hard 

work in getting Continuing Education to you in person this year!  They sent out a survey 

to see what types of CE and Designations our members were interested in. Of course 

the Core classes were requested and the Designation course has been chosen.  

These are the upcoming CE dates that have scheduled classes: 

April 28th—Erica Ward, Motto Mortgage 

May 26th—Cheryl Devore, US Bank | Instructor: Jonathan Duy   3hrs. Civil Rights 

June 23rd—Mutual Title / Union Home Mortgage—location in Huron Co.! 

July 12th & 13th CE at Put-in-Bay—2 Core Classes 

August 25th—American Eagle Mortgage  

September 29th—REALTOR Safety Month class—look for details! 

October 27th—Erie Inspection  

November— 

As we receive the class information and flyers they will be added to FAOR.com and on 

the Calendar so you can register for these classes online through the Connect Dash-

board or your Member Portal!  

Hope to see you at a class near you! 

Continuing Education Committee 2022 

Lisa Horman, Chairperson 

Joy Berquist 

Mary Boldman 

Michael Campbell 

Cheryl DeVore 

Amy Northrop 
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Residential PACE loans: Too good to be true? 
March 22,2022 

The following Op-Ed piece is 

jointly signed by leading 

Ohio-based organizations 

and groups, including Ohio 

REALTORS, Ohio Mortgage 

Bankers Association, Ohio 

Credit Union League, Ohio 

Bankers League, Ohio CDC 

Association, City of South 

Euclid, Coalition on Home-

lessness and Housing in 

Ohio (COHHIO), Cuyahoga 

County Vacant and Aban-

doned Property Action 

Council (VAPAC), The Fair 

Housing Center,  Fair Hous-

ing Center for Rights & Re-

search,  Greater Cleveland 

Reinvestment Coalition, 

Greater Ohio Policy Center, 

Ironton Lawrence County 

CAO,  and Miami Valley Fair 

Housing Center, Inc. 

 

If it sounds too good to be 

true, it probably is. Munici-

pal leaders across Ohio 

should not forget this sim-

ple maxim when asked to 

approve Residential Proper-

ty Assessed Clean Energy (R

-PACE) loan programs in 

their communities.   

R-PACE loans are used to 

fund energy-efficient home 

improvements. The loans 

are added to the borrower’s 

property tax bill and are 

paid through tax install-

ments, which are added to 

a borrower’s escrow pay-

ment if they have a mort-

gage. Despite an avalanche 

of recent media stories out-

lining problems with R-

PACE, and a lack of robust 

consumer protections, 

Ygrene Energy Fund an-

nounced in August that it will 

offer R-PACE loans in Ohio. 

Individual communities will 

face the choice of whether to 

approve the program for their 

residents. 
 
These loans don’t represent a 

miracle for achieving afforda-

ble green lending. In fact, the 

experience with these highly 

unregulated loans and the 

companies offering them in 

other states is beyond troubling 

-- leading a growing number of 

consumer groups, real estate 

groups, and mortgage lenders 

to oppose the program Ygrene 

is promoting in Ohio. There’s 

no reason to believe Ygrene’s R

-PACE program will work better 

in Ohio than it has elsewhere. 

But it gets worse. 

Because R-PACE loans rest in a 

senior lien position to a mort-

gage, borrowers with unafford-

able R-PACE loans risk losing 

their homes to foreclosure if 

they cannot pay their taxes or 

increased mortgage payment. 

The lien priority is also the rea-

son the federal government’s 

housing programs -- the Feder-

al Housing Administration, the 

Veterans Administration, Fan-

nie Mae, and Freddie Mac -- 

will not allow a R-PACE loan on 

a property they finance or in-

sure, which prevents R-PACE 

borrowers from accessing cost-

saving refinance options on 

their homes.   

 And R-PACE loan borrowers 

face even more problems when 

they try to move. If the R-PACE 

loan is not paid off, a potential 

buyer cannot use government 

housing programs to finance 

the home purchase -- often 

forcing R-PACE borrowers to 

pay off the problematic lien 

before selling or severely 

limiting their options for 

potential buyers.  R-PACE 

programs that some Ohio 

communities are consider-

ing will make important 

federal affordable housing 

programs unavailable to 

homebuyers and refinanc-

ers.  

 
And there is more bad 

news. 

 
Despite R-PACE loans often 

leading to tens of thou-

sands of dollars in tax liens 

attached to the borrower’s 

home, R-PACE lenders 

claim that the vast array of 

federal consumer protec-

tion laws does not apply to 

them. So, R-PACE lenders 

do not apply the “ability-to-

repay” rules that protect 

mortgage borrowers. The 

program guidelines Ygrene 

has developed for Ohio do 

not help, as the consumer 

protections are unclear and 

have no teeth. R-PACE pro-

gram administrators are not 

required to be licensed 

lenders, nor are the con-

tractors who sell R-PACE 

loans door-to-door. How 

about the Know Before You 

Owe disclosures that help 

mortgage borrowers under-

stand the loan’s cost? They 

don’t apply. Plus, unlike 

other financing options, 

there is no right of rescis-

sion of the loan if the bor-

rower has second 

thoughts.   
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Residential PACE  Loans Continued: 
 

Ohio’s R-PACE program relies 

entirely on the entities facilitating 

the loans to police against abus-

es. This fox guarding the hen-

house system will not keep Ohio 

from replicating the stories of 

consumer abuse -- especially of 

elderly consumers -- that are ram-

pant in states with established 

programs. Uneven R-PACE con-

sumer protection laws across 

states are a big reason Congress 

directed the Consumer Financial 

Protection Bureau (CFPB) to im-

plement R-PACE rules. Municipali-

ties should not even consider 

adopting R-PACE programs until 

the CFPB has created its rules 

and communities have an oppor-

tunity to review them.  

R-PACE loans are -- in substance 

-- consumer loans secured by 

real property and should be 

subject to all of the mortgage-

related federal consumer pro-

tection requirements. They 

should preserve financing op-

tions for buyers, sellers, and 

refinancing and should not be 

dependent on a patchwork of 

limited or non-existent state 

laws and municipal ordinances 

that do not adequately protect 

homeowners. No R-PACE munic-

ipal programs should be author-

ized in Ohio until there are 

strong protections in place, 

including significant consum-

er education. Instead of 

adopting R-PACE, communi-

ties should focus their re-

sources on supporting locally-

based home repair programs 

that address the myriad 

needs of Ohio homeowners. 

Municipal leaders in Ohio 

should remember, if it sounds 

too good to be true, it proba-

bly is. 

 
This content is copyright 2022 Ohio 

REALTORS. Read more at: https://

www.ohiorealtors.org/blog/1621/

residential-pace-loans-too-good-to-be-

true/  

W
h

a
t’s

 N
e

w
 in

 th
e

 M
L

S
 

MLSs must display the Buyer Broker Offer of Compensation on their pub-

lic facing website. The MLS is also required to include the offer of com-

pensation in IDX data feeds. Participants and subscribers who share the 

listing brokers offer of compensation for an active listing must display 

the following disclaimer or something similar.  

 

The listing broker’s offer of compensation is made only to participants of 

the MLS where the listing is filed. 

 

With this change it is important to be as clear as possible when entering 

the Buy-Code in the MLS, whether it is X% or X Flat Fee.  

 

If there is a graduated commission then this needs to be explained in the 

Other Compensation Field. Below is a great example of how to spell out a 

graduated compensation: 

X% on 1st 100K, Y% on 2nd 100K, Z% on balance 

Display of Listing Broker’s Offer of Compensation  
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Affiliate Advertising Space Available 

 

Full page ad $100 for 2 months!  

 
Advertise here. 

Includes logo and contact information,  
or if you have your own  

camera ready ad  
to fit this size (8.78 H X 5.54 W) 

 
Additional features: 

Link to business website— $ 15 
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Andrea LaGrow 

Notary Public | Notary Signing Agent 

Based in Sandusky OH; Mobile Notary & Remote Online Notary;  
Attention to Detail for Documents that Matter 

 

https://mycrd.is/lagrownotary  |  https://lagrownotary.com  

https://mycrd.is/lagrownotary
https://lagrownotary.com
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Affiliate Advertising       

   Space Available 
Advertise Here! 

1/3 page ad $50.00  

for 2 months. Includes logo and 

contact information. Or if you have 

your own camera ready ad to fit  

this size. (2.86 H X 5.54 W) 

Link to business website $15.00 

Affiliate Advertising Space Available 

Advertise here. 

$75 for 1/2 page 

For 2 months. Includes logo and  
contact information,  

or if you have your own  
camera ready ad to  

fit this size (4.46 H X 5.54 W) 
 

Additional features: 
Link to business website— $ 15 
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LaGrow Notary Public 
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Yanak Insurance Group 

The Yanak Insurance Group is a 

full-service agency that has been 

serving individuals and families 

in the Sandusky, Amherst, Port 

Clinton, and Clyde areas for over 

15 years for home, car, commer-

cial, and farm insurance. Our 

focus is to provide the right cov-

erage at the right price. Let us be 

your local agent to help you find 

the right car & home insurance 

coverage for you and your family. 

You can save even more money 

when you combine your home 

and car insurance together! 

We’ve successfully served thou-

sands of clients and are deter-

mined to treat everyone with 

respect and compassion. Shop-

ping for insurance can be diffi-

cult, but our staff has over 150 

combined years of insurance 

experience and we will do the 

work for you. Maintain your peace 

of mind knowing that our insur-

ance professionals have your 

back. 

We represent the top named 

insurance carriers in the country 

such as Nationwide, Allstate, 

Progressive and Safeco just to 

name a few. These carriers are 

all eager to earn your business. 

Give us a call to see the sav-

ings, the coverage, and the 

service you deserve! 

Sandusky (419) 625-7353 ~ Amherst (440) 988-4461 

Port Clinton (419) 732-3624 ~ Clyde (419) 547-0506 

Meet Andrea LaGrow, Notary 

Public ready to help with your 

document signing needs.  

Andrea has earned Loan 

Signing Certificates from 

National Notary Association, 

Notary2Pro and Ohio Land 

Title Association; Escrow and 

Settlement Agent Certificate 

fro Ohio Land Title Associa-

tion; Remote Online Notary 

Authorized in Ohio, Member 

of the National Notary Associa-

tion, Ohio Society of Notaries, 

Ohio Land Association and 

now Firelands Association of 

REALTORS.  

Andrea lives in Sandusky with 

her husband Brad and their 

special service dog, Rocco. 

They moved to Sandusky 17 

months ago! 

Welcome Andrea to the area 

and look to her for your Nota-

ry Public needs.  

See her add on page 15 . 



The Spring General Membership 

Meeting was held on April 21st 

at Victor’s Event Center in 

Fremont (formerly known as 

Anjulina’s Banquet Facility). 

Victor’s is affiliated with Casa 

Fiesta in Fremont.  

We were honored to have Beth 

Wanless, Ohio REALTORS Direc-

tor of Government Affairs join us 

for the meeting and be our 

Guest Speaker.  

Beth gave us an update on 

House Bill 126, which just 

passed that morning! This bill is 

to protect homeowners from 

3rd parties from challenging 

your property values. This was a 

unique law here in Ohio.  Our 

very own Jennifer Behnke took 

this issue before Ohio REAL-

TORS for backing. School dis-

tricts were hiring 3rd party law 

firms and challenging property 

values to gain more tax dollars. 

Now that HB 126 has passed, 

this should close the opportuni-

ty for this to happen. Follow this 

link to Ohio REALTORS for more 

information on HB126. 

Beth also explained more about 

the reform for the Residential 

Property Assessed Clean Energy 

(R-PACE) Financing.  Currently it 

goes on homeowners property 

tax at 7% plus fees. Contractors 

are targeting the elderly and not 

being forthcoming about the 

fine print. Usually a lean on the 

home will be placed, before 

selling the home it may need to 

be paid off first. FHA, Frannie 

and Freddie Mac, VA and more 

will not back those loans. See 

article in this newsletter on 

page 7. 

Beth also discussed “When will 

we have Maps?” for election. 

The Supreme Court has rejected 

them 4 times if they reject them 

again, they will then use the 3rd 

set sent to them. The Primary 

has been moved back to Au-

gust. Maps are good for 2 years, 

then the process starts all over.  

Another House Bill that Ohio 

REALTORS is keeping a close 

watch over is HB563 on Transi-

ent short term rentals prohibit-

ing communities from blocking 

short term rentals. This will af-

fect our local communities if 

this bill is passed.  

How RPAC Works? Beth remind-

ed us all that the REALTOR PAC 

has 1.23 million dollars in back-

ing. That makes REALTOR voic-

es heard. Members need to 

believe in RPAC and know we 

make a difference. This PAC 

shows we are serious about 

homeownership and the rights 

of homeowners and our indus-

try. Our PAC is a Bi-Partisan 

Party, we work for homeowner-

ship and the rights of homeown-

ers.  

The next General Membership 

meeting will be August 31st 

when we will introduce the can-

didates for the 2023 Board of 

Directors and take nominations 

from the floor. The location is to 

be determined.  Hope to see 

you there!  

 

 

General Membership Meeting  
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Helpful Hints 

 

Buyers may be getting more 

comfortable shopping for 

homes via video tours. Three 

out of five home shoppers say 

they’d be willing to purchase a 

home after only a virtual tour, 

according to a new survey of 

more than 800 home buyers 

conducted by Rocket Mortgage. 

Prerecorded virtual tours result-

ed in higher levels of buy-

er satisfaction—more so than 

live virtual tours or panoramic 

photos, the Rocket Mortgage 

study shows. 

Virtual tours became more com-

mon when the pandemic be-

Owner Name - Owners name 

is required to be disclosed on 

the listing. If owner has re-

quested that their name not be 

on the listing please contact the 

MLS office when entering the 

listing 

Held Status - If a listing cannot 

be shown for any reason, the 

listing must be in a Held sta-

tus.  “For Sale” Sign cannot be 

in yard. 

Multiple Areas - If you want to 

put a listing in more than one 

area, there is a $25 charge per 

area.  For listings entered more 

than once:  when sold...you 

only sell out one of the listings 

and cancel  the others. 

 

Monthly Broker Open - FREE 

first Tuesday of each 

month.  This is for open houses 

held on the first Tuesday - 

Please send information re-

garding the listing & time by the 

Friday before. Brokers Opens 

for any other time will cost 

$21.50 per ad. 

ShowingTime - For assistance 

please call 1.800.379.0057 or 

email    sup-

port@showingtime.com 

Primary Photo - In order to 

maintain consistency in the 

Service, primary photo as es-

tablished is the front view of the 

property. Any photo set as the 

primary photo for the property 

that is not the front view of the 

property will be removed. In the 

event of a home having two 

front views (i.e. water front 

home) the listing agent may 

choose which of the two views 

to use as primary. If the alter-

nate view is used as the prima-

ry, the photo of the front view of 

the property must be set in the 

second position. (Amended 

2/18) 

Kick Out Clause on Listing -

 These listings must be in a 

"Contingent" status....         Not 

Active 

If you have any questions, 

please feel free to contact the 

MLS office at 419.625.3802 

gan. Even as COVID-19 re-

strictions have eased, however, 

real estate professionals are still 

using them to help buyers narrow 

their home searches and act 

quickly in the competitive hous-

ing market. Many potential home 

buyers also have used virtual 

tours to help decide which prop-

erties to schedule in-person 

showings for. 

Buyers said they most like virtual 

home showings because of the 

ability to view more homes, their 

convenience, and the ability to 

screen homes, the survey finds. 

But the downsides, they say, 

However, nearly two-thirds–63%—of respondents felt 
virtual showings offered a good view of the most important 
areas of a home. Respondents rated the following as the 
top five elements of a successful virtual showing: 

 Sufficient photo or video quality: 58% 

 Sufficient number of images: 51% 

 Sufficient time per viewing: 46% 

 Opportunity to ask questions: 44% 

 Easy login process: 37% 

include difficulty viewing details, 

the inability to use nonvisual 

senses, and the inability to in-

spect potential problem areas. 
 

Sourse: “Digital Real Estate Tours: What Does and 
Doesn’t Work for Today’s Home Buyers,” Rocket 
Homes (Jan. 18, 2022)  

mailto:support@showingtime.com?subject=support%20help
mailto:support@showingtime.com?subject=support%20help
https://www.rockethomes.com/blog/housing-market/digital-home-buying-transformation
https://www.rockethomes.com/blog/housing-market/digital-home-buying-transformation


 

 
Welcome New Members! 

  New REALTORS®:  

Doug Finney   Key Realty-Findlay 

Mikayla Kashmer RE/MAX unlimited Results 

William Janowich Simply Better Realty, LLC 

 

 

New MLS Office: 

Chosen Realty—Cuyahoga Falls, OH  

Berkshire Hathaway Home Services Plus Realty—Powell, OH 

Berkshire Hathaway Home Services Professional Realty—Wooster, OH 

Russell Real Estate—Brecksville, OH  

Muirfield Realty Group, LLC—Dublin, OH   

 

New MLS Only: 

Jonathan Nester BHHS Professional Realty—Wooster 

Tiffini McNeely  Century 21 HomeStar 

Natalie Pohorecki Serenity Realty, LLC. 

John Stomps  BHHS Plus Realty 

Jeffrey B. Morgan BHHS Plus Realty 

Elizabeth Tenaglia Russell Real Estate– Brecksville 

Nicholas Huscroft Chosen Realty, LLC 

Melissa Meyers Howard Hanna—Avon 

Daniel Tin  Hi-Tech Realty 

Susan Flood  Cutler Real Estate—Westlake 

Amber Anderson Red Bell Real Estate 

Allie Carr  BHHS Professional Realty—Cleveland 

Joseph Rigali  The Danberry Company 

Teresa Wilhelm  RE/MAX Haven Realty 

Mark Hutchinson Red 1 Realty—Westerville 

Mark Wise   Muirfield Realty Group, LLC 

Melissa Porter  Howard Hanna—Amherst 

Tamara Torres  Muirfield Realty Group, LLC 

 

New Affiliates:  

Andrea LaGrow  LaGrow Notary  

Dan Yanak  Yanak Insurance Group 

 

 

New Appraiser: 

Brad Steingraber Steingraber & Associates—Toledo 

 

   

 

 
 
 

If you would like us to resend the invite to you,  
please contact the Board Office. 
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REALTOR® Insight 

 

FREE Benefit for our Board Members! 

Members who 

have joined   

between   

3/2/22—

4/20/22 



 

FAOR.COM 

Insight 

Newsletters are now 

being emailed and 

available on 

FAOR.com/Member 

side. If you are not 

receiving the news-

letter please contact 

Leslie@FAOR.com  

Thank You! 

 

  The REALTOR® Insight is the official publi-

cation of the Firelands Association of REAL-

TORS®, 2710 Campbell Street, Sandusky, OH 

44870. 

The Firelands Association serves five coun-

ties: Erie, Huron, Ottawa, Sandusky and 

Seneca. 

OFFICERS     

Janet Herzog, President 
Dave Amarante, Vice-President 
Jaime Polter, Secretary/Treasurer 
David W. Freitag, CEO 
 
DIRECTORS 

Phillip Bolte (2022) 

Ellen Coffman (2024) 

Frank Corder  (2024) 

Christine Dern (2022) 

Roseann Hickman (2025) 

Lisa Horman (2025) 

Alexandra Johnson-Past President  

Steve Mack  (2022) 

Sara Riesen (2022) 

David Tully (2025) 

Scott Myers (2022) 

 

 

OBJECTIVE  

FAR’s REALTOR® Insight is published by and 

for the education information and benefit of 

its members and devoted to news of the real 

estate industry and other related and allied 

interest. 

Advertisements of general interest are ac-

cepted, but in no way should be construed as 

an endorsement by the Firelands Association 

of REALTORS®. FAR makes every effort to 

ensure the accuracy of the information pub-

lished but assumes no responsibility for dam-

ages due to  errors or omissions. 

All copies for publication should be sent to the 

Editor by the 20th of each month, rates avail-

able upon request. 

All copies submitted are subject to editing at 

the Editors discretion. 

 

Executive Officer/Publisher 

David Freitag, CEO                                         
E-mail:  David@faor.com 

MLS Coordinator 

Emily Schwerer 
E-mail:  Emily@faor.com 
 
 

 

Admin. Assistant/

Member Services/ News-

letter Editor 

Leslie Bixby                                                  
E-mail:  Leslie@faor.com 

For advertisement please Contact 
Leslie@faor.com 

We are required to maintain an  

active email address for each FAR 

member who uses our MLS sys-

tem.  This email address is updat-

ed in the National REALTOR 

database (NRDS) and also for our 

email blasts with important infor-

mation that goes out periodically. 

If you have changed your 

email address, have not 

received email from us in 

some time or just want to 

double check it, please con-

tact the Board Office at 419-

625.5787 or email your cur-

rent e-mail address to     

Leslie@faor.com 


